	[image: TJS_logo]	
	www.TheJanitorialStore.com
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1. Who are the last 30 prospects you’ve called on? What market are they in? Define them by industry or job title. For example, accountants or manufacturers. Indicate whether you have made the sale with them.
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2. What patterns do you notice between certain jobs or industries and whether or not you made the sale?
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3. Who are the next 30 prospects you are going to call on based on the answer to the previous question? Track your results for the next few weeks to see what trends develop. Place a yes in the “Sale Made?” column to indicate prospects who bought from you.
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4. Based on the above analysis, which prospects should you focus your efforts on?
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